

Shaun Hutchison
Oneonta, NY
Phone: 541-749-0155
Email: Shutchison81@gmail.com
Professional Profile: Over 20 years of experience in executing and planning complex commercial and multi-million-dollar residential construction projects to achieve time, cost, quality, and safety metrics.  Experience adhering to strict building codes and requirements including Oregon, Washington, California, Florida, Hawaii, Arizona, and New York.
Professional Experience: 
Cleanline Builders, LLC • Owner/ Operator • March 2014 –Present, independent contractor 2002-2010
· Coordinates the execution of the activities associated with development and new construction projects by reviewing blueprints and specifications, inspecting work, and overseeing contractors to ensure specification and safety measures are met, troubleshoots, and resolves issues to ensure an on time and on budget completion of work.
· Maintains ownership of all projects throughout each phase of delivery. Reviews and approves all subsequent subcontractor requisitions and approves all supplier payments per job.
· Provides regular updates on the progress of construction projects to key business leaders, equity partners, and other contacts affiliated with the projects by preparing routine reports, responds to requests for information, concerns, or questions about specific aspects of assigned projects in a timely fashion. 
· Develops, executes, and manages the 30-60-90-day project timetable and completion schedule by prioritizing tasks, accounting for anticipated and unanticipated delays, and makes recommendations to resolve delay issues. 
· Supervises and oversees work performed at the construction site by monitoring contractors and manpower, inspecting completed work for compliance with safety standards and plan specifications, adjusts staffing levels as needed to stay within budget and on schedule.
· Negotiates price discounts and savings with suppliers to achieve profitability targets. 
· Develops and maintains strict policies and procedures to enforce site and worker safety. 
· Able to develop and maintain positive relationships with clients, vendors, and subcontractors throughout the entirety of the project. 
· Oversees all aspects of close-out procedures ensuring all items have been inspected, scheduled, and tracked.
· Mitigates Scope of Work disputes and project delays swiftly. 
sales • All seasons RV • march 2011 – march 2014
· Played an integral part in developing their webpage to accommodate internet sales which resulted in a 100% increase in sales. 
· Consistently followed up with internet sales leads, scheduled in person meetings, and negotiated sales. 
· Proven track record of customer satisfaction. 
sales •verizon cellular •september 2008- january 2011
· Implemented a training program on how to sell mobile modem inventory which resulted in a 50% increase in sales region wide. 
· Managed the openings of four separate stores and trained all staff. 
· Program manager of the events team which involved cold calls, following up on leads, and successful completion of the sale. 
internet sales manager•dick hanna toyota •september 2004- january 2008 
· Gained recognition as top salesman after one month of employment. 
· Supervised and trained other salespeople in closing deals.
· Managed the internet sales department, supervised a team of four which brought in internet leads. 
CARPENTer AND CONTRACTOR• HUTCHISON construction• 1997-jANUARY 2004
· Honed all framing, concrete, and high caliber custom finish work skills. 
· Trained and supervised a new apprentice. 
· Gained expertise in scheduling and arranging sub-contractors to get each job done as efficiently as possible. 
· Arranged and established new projects with clients. 
Skills:
· Project Management
· Organization
· High-End Carpentry
· Strategic Planning
· Stakeholder Management
· Subcontractor Management
· Budgeting	
· Public Speaking
· Complex Negotiations
· Relationship Building
· Scheduling
· Bilingual in conversational Spanish
